
ByrneWallace, with 
350 staff and 45 
partners, is one of 
Ireland’s largest law 
firms, and consis-

tently ranked at the top when 
it comes to advising on merg-
ers and acquisitions. 

The Dublin firm has been 
named one of the country’s 
leading M&A specialists two-
years running in the Experian 
MarketIQ ratings for the UK 
and Ireland.

Partner and head of the 
ByrneWallace Corporate 
team Neil Keenan says the 
MarketIQ rating is especially 
valued as it is compiled from 
real-world data from Experi-
an MarketIQ, Corpfin’s global 
M&A database, and Compa-
nies Registration Office data.  

League tables are based on 
recorded M&A and equity 
capital market transactions 
for an entire year. 

As 2018 draws to a close, 
Keenan and his team are 
looking back on an excep-
tionally busy year and one 
which saw some major new 
trends, including the arrival of 
a significant number of British 
funds into Ireland. 

These were led by the 
British Growth Fund, which 
opened an office in Dublin at 
the very end of last year and 
announced a capital growth 
fund for Irish SMEs of €250m.

“We can say that’s partly 
due to Brexit, it may be a case 
of hedging their bets a little 
bit and looking at Irish op-
portunities and opportunities 

within the EU,” says Keenan. 
“The other trend we’ve 

noticed during 2018 is that, 
if you are a business owner 
in Ireland, it’s probably not a 
bad time to be looking to sell. 
There’s quite a lot of money 
out there [in the market], with 
prospective investors hungry 
for new opportunities. There 
are international trade players 
looking at Ireland, but also 
private equity-backed funds 
seeking for opportunities as 
well. As a result, we have seen 
a lot of traction on the sale 
mandate side.” 

In an increasingly interna-
tional and complex corpo-
rate transactions landscape, 
ByrneWallace believes it has 
strengths which will appeal 
to clients.

“Where we see our point 
of differentiation is that, 
while we are a large full ser-
vice law firm with a deep 
pool of talented lawyers, 
our Partners are all high-
ly experienced transaction 
specialists and very much 

hands-on in working with 
clients to reach a successful 
outcome. In that regard, we 
are very much a partner-led 
team which means our clients 
have full access to our senior 
team’s long years of experi-
ence which is essential when 
navigating the intricacies of a 
complex corporate transac-
tion,” says Keenan.

“Many of our clients are 
owner-managed businesses 
and given our long track re-
cord working with them, we 

have a very good understand-
ing of the many challenges 
that they have to deal with 
in growing their businesses. 
Very often, a corporate trans-
action is a seminal event for 
owner-managers - for some, 
for instance, a sale transac-
tion may be a once in a life-
time event - so having a deep 
understanding of the issues 
affecting a specific business 
owner is crucial to ensuring 
a successful process.”

Gerry Beausang, partner 

and head of capital markets 
in the ByrneWallace corpo-
rate team says that in a market 
where M&A processes are be-
coming increasingly complex 
and fast-moving, clients can 
depend on ByrneWallace for 
agility, insight and rapid prob-
lem-solving.

“There’s no doubt that you 
need to have specialists in all 
the right areas to serve a cor-
porate transaction. Whether 
advising the buyer or seller 
you need to gain a deep un-
derstanding of the various el-
ements of the target business. 
That’s where the benefits of 
having the right specialists 
really tell,” says Beausang.   

ByrneWallace has been in-
volved in some major deals in 
the renewable energy sector, 
including acting for Main-
stream Renewable Power 
in the Irish corporate legal 
aspects of its disposal of the 
Neart Na Gaoithe offshore 

wind farm project, and the 
firm is currently advising on 
Mainstream’s grey market 
process. ByrneWallace previ-
ously advised Mainstream on 
the landmark $117.5million 

deal to fund the expansion 
of the Lekela Power platform 
providing renewable power 
supply across Africa.

Recently the renewable en-
ergy sector has been a major 
growth area for the firm, says 
Keenan.

“We’ve done quite a few 
corporate transactions in the 
energy sector. This is obvious-
ly a highly regulated market 
particularly in the context of 
generation licences and the 
single electricity market rules 
and our specialist lawyers in 
this field have a deep under-
standing of the applicable 
regulatory framework. The 
firm has recently bolstered 
its energy team with the ap-
pointment of an additional 
energy partner Gavin Blake, 
who is a renewable energy 
specialist. The firm also has 
existing leading practices in 
areas such as technology, life 
sciences and healthcare.”

O
’Flynn Ex-
hams (OFX) 
may have 
a history 
spanning 
three cen-
turies and 

head offices in one of the finest 
Georgian buildings on Cork’s 
broad business boulevard, the 
South Mall. But a recent, total 
renovation and modernisa-
tion of its HQ, which included 
a fit-out with the latest in in-
formation and communica-
tion technology, underlines its 
21st-century vision and am-
bition to reach far beyond the 
banks of the Lee.

When Tánaiste and Minis-
ter for Trade Simon Coveney 
recently cut the ribbon on 
the new OFX offices, he was 
told of a legal services firm 
that first started serving the 
merchants of Cork in 1798 and 
today works daily on mergers 
and acquisitions transactions 
across a broad range of sectors 
and international borders. 

OFX’s corporate depart-
ment has five partners and 
five solicitors and revenue 
growth has been holding 
steady at around 25 per cent 
for the past three years. 

“We are reaping the benefits 
of having our experience and 
our team in position in Cork at 
what is a very exciting time for 
the city,” says OFX managing 
partner Richard Neville. 

“We are seeing a lot of new 
start-ups here in the city, over-
seas companies coming in to 
base themselves here and very 
strong growth in areas such as 
hospitality and retail, in tech, 
fintech and the other sectors 
that Cork has been very strong 
in, in recent years.” 

Richard says the firm re-
cently did some research into 
what their clients appreciated 
most about their services and 
– just as importantly – wanted 
to see more of. 

“It was a very valuable ex-
ercise for us. We found that 
what they valued was the fact 

that they get their work mostly 
done here by a partner, which 
is not always the case, and that 
the partners are very accessi-
ble and very responsive.

“More than anything, and I 
think the feedback from our 
clients backed this up, we 
pride ourselves on bringing 
sound commercial judgement 
to transactions. 

“You would take it as a given 
that people in this area know 
the law. But it is in the heat of 
battle, when you have to make 
calls on critical elements in 
transactions and documents, 
that’s when you need that 
judgement, guys in your 
corner who have been there 
before and can make those 
quick and accurate decisions.”

With the recent rise in the 
fortunes of Cork city, O’Flynn 
Exham has benefited from the 
significant return of Leeside 
natives who had left to work in 
Dublin, London and beyond. 

“People do like to come back 
home to Cork and it’s been a 

remarkable benefit for the 
whole city, and to ourselves, 
to have people who have had 
that experience of working 
abroad for major firms in a 
wide range of disciplines and 
often at a very high level,” says 
Richard.

“We have several positions 
available for talented candi-
dates who might be consid-
ering relocating to Cork.”

The southern capital’s tech 
sector has mushroomed, with 
a 63 per cent jump in the num-
bers employed in the last five 
years. More than one million 
square feet of new office space 
are due to come on stream in 
2019 – with rents on average 
50 per cent less than those 
asked for in Dublin. 

OFX see themselves as well 
positioned to work with the 

300 (and growing quickly) 
tech companies currently in 
the city, many of them are 
start-ups or burgeoning SMEs 
who will be planning eventual 
exit strategies. 

But OFX works across many 
sectors and, just last week, 
played its part in a major 
and complex deal which saw 
Kilkenny Design Centre (in 
Kilkenny) purchased by Mar-

ian O’Gorman of the Kilkenny 
Group. 

“We’re thrilled to be as-
sociated with that deal. It’s 
a really good news story for 
Marian O’Gorman, one of our 
great entrepreneurs, and you 
couldn’t think of a more nat-
ural fit for two companies,” 
says Richard Neville of OFX. 

In terms of outlook and 
trends for 2019, Richard says 

“sentiment is very positive in 
Cork”. 

“The government project 
2040 is very exciting for the 
region. Cork is positioned to be 
the fastest-growing region in 
the state and we see no reason 
why the city shouldn’t kick on 
now and build on the recent 
success. 

“And we are determined to 
be a big part of that.” 

Three centuries 
of history and 
a vision for the 
21st century 
Cork law firm O’Flynn Exhams (OFX) 
offers partner-level expertise and sound 
judgment at ‘a very exciting time for the 
city’, writes Joe O’Shea

In an increasingly complex 
corporate landscape, the firm 
believes it has strengths that will 
appeal to clients
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ByrneWallace - a full service law firm with a proven M&A expertise
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right areas 
to serve a 
corporate 
transaction

Pictured at the opening of O’Flynn Exhams Solicitors’s new ofices were, from left, Joan Byrne, solicitor and president of the Southern Law Association; 
Tánaiste and Minister for Foreign Affairs Simon Coveney; and Richard Neville, OFX managing partner Daragh Mc Sweeney/Provision
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